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The mission of the Indianapolis Neighborhood Housing 
Partnership is to increase safe, decent, affordable housing 
opportunities that foster healthy, viable neighborhoods.

It only took seven months for Sanekah Jackson to  
complete INHP’s programs; but it took a lifetime of  
courage and a leap of faith for the single mother  
to begin the journey that would lead her to realize  
her dream—her family’s dream—of long-term  
homeownership.

The Jackson family is like many families who recognize 
that there are some wonderful opportunities in the  
housing market; among them, low interest rates and  
an abundance of quality, affordable housing stock.  
They also recognize the potential risks of buying a 
house. They turned to INHP to become educated  
consumers, prepared for success.

As always, INHP and the families we serve have  
remained dedicated, determined, nimble, and  
adaptive. This has been paramount to our successes.

INHP utilizes research and data to analyze and identify 
potential challenges relative to the work we do—while, 
at the same time, vetting and acting upon appropriate 
new opportunities. We believe this discipline is especially 
important as our nation continues to experience a  
time of economic uncertainty. 

We remain focused on our mission—and as we have 
done for 22 years—we pay careful and purposeful  
attention to the marketplace, track our performance,  
and subsequently make decisions that allow our  
organization to serve with excellence and stand  
out as a trusted nonprofit resource that empowers  
families to become long-term, successful homeowners 
and strengthens neighborhoods.

During INHP’s Fiscal Year 2010:

• More than 1700 families graduated from INHP’s  
educational programs

• Families in INHP’s mortgage and credit counseling 
program set a record, repaying more than $200,000  
in collections and judgments.

• INHP closed 212 home purchase or home repair  
mortgages, and INHP Direct Loan clients continued  
to experience lower delinquency rates than those 
of the Mortgage Bankers Association delinquency 
benchmarks for similar products.

• INHP continued providing foreclosure prevention  
services as an Indiana Foreclosure Prevention  
Network and U.S. Department of Housing and Urban 
Development (HUD) certified counseling agency.

• INHP explored opportunities and collaborations  
and engaged in new initiatives and activities to  
promote INHP programming and support Indianapolis 
neighborhoods (see page 9 for details). 

INHP’s achievements would not be possible without  
the support of many partnerships and collaborations 
with others; among them, the City of Indianapolis  
and United Way of Central Indiana as well as a host  
of nonprofits, financial institutions, corporations  
and private supporters, community development  
corporations, neighborhood organizations, service  
and professional organizations, and the city, state,  
and federal government. 

Above all, our work would not be possible without  
our most important partners—the families, like the  
Jacksons, who have the courage to seek our support,  
the determination to follow an often difficult path, and  
the dedication to complete our programs to achieve their 
dreams of long-term, successful homeownership.

“I was afraid to take the steps (toward homeownership),”  
says Sanekah Jackson. “But I’m so glad I took the steps,  
and I’m so glad for companies like INHP.

“It is wonderful to say ‘home,’ to have the freedom of  
having family and friends have a place to visit, to have a 
place for your kids to play and grow, and to have the feeling 
of safeness. To accomplish the American dream as a single 
mother is just a blessing.”

We invite you to join with us in making a difference in  
Indianapolis neighborhoods and the lives of working  
families. Visit us at www.inhp.org or call 317.610.HOME to 
learn about opportunities to donate and support our mission.

Thank you.

Moira Carlstedt		  John Gallina
President		  Chairman

Since 2000, INHP and our partners  
have invested nearly $210 million in  

mortgages for low- and moderate-income 
families, and more than 15,000 families 

have received assistance from INHP.



Fiscal Year 2011 Goals

Achievements during Fiscal Year 2010

More than $15 million
Amount of money INHP, in collaboration with the community, invested in  
financing for low- and moderate-income families to purchase or repair their homes

212
Number of families who closed on a mortgage to purchase or repair their home

1,715 
Number of families who graduated from INHP’s education classes

2,287
Number of families who received homeownership assistance

During fiscal year 2010, nearly 71% of families who received INHP  
financing also participated in the home rehabilitation program.

RACE

GENDER

HOUSEHOLD SIZE

INCOME

INHP’S DIRECT LENDING  
DEMOGRAPHICS DURING  
FISCAL YEAR 2010

Graduate 2,200 individuals from INHP education classes

Close 240 home purchase or home repair mortgages

Raise $645,000 through charitable contributions and sponsorships

	 38%	 Less than 50% AMI*
	 56%	 50-80% AMI*
	 6%	 More than 80% AMI*

	 1%	 Hispanic 
	 17%	 Caucasian
	 82%	 African American

	 26% 	 Male
	 74% 	 Female

			 
	  
	 5%	 Five People
	 5%	 Four People
	 20%	 Three People
	 24%	 Two People
	 46%	 One Person

*Area Median Income (AMI) is determined annually by  
the U.S. Department of Housing and Urban Development,  
based on geographic location and household size.
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Homeownership EducationFor many INHP clients, the path to becoming  
a long-term homeowner begins with education. 
INHP’s Money Management and Home Buyer  
Education classes help families prepare  
financially for homeownership and successfully 
navigate the home-buying process. Money  
Management class educates clients about how 
to make the most of the money they have,  
follow a budget, and understand how their 
credit score is derived and impacts their life. 
The class serves as a foundation for INHP’s 
mortgage and credit counseling program, and 
clients often take the class soon after enrolling 
in INHP programming.

INHP’s Home Buyer Education is an eight-hour 
class that covers the entire home-buying  
process, including everything from how to 
choose a realtor to home inspections, mortgage 
rates, tax implications, the importance of  
insurance, and more. The class is approved by 
the U.S. Department of Housing and Urban 
Development (HUD) for those seeking Market 
Stabilization Program funds or Neighborhood 
Stabilization Program properties. 
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During FY2010, over 1,700  
families graduated from  

INHP’s education classes.
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Complementing what clients learn in a  
classroom setting, INHP works with families 
one on one for up to 24 months to help them 
resolve financial barriers and qualify for a  
mortgage. INHP mortgage and credit  
counselors teach families how to manage  
their money, repay collection balances, increase 
their credit scores, dispute derogatory credit 
information, reduce debt, and save for their 
down payment and homeownership. 

An important distinction in INHP programming 
is that INHP requires all its clients to fully  
invest in the credit repair process. While INHP 
mortgage and credit counselors will guide, 
educate, and support clients as much as they 
need, it is up to the client to follow through  
on the workplan the counselor and client  
design as the path to their success.

Mortgage and Credit Services

During FY2010, over 180 INHP  
clients qualified for a mortgage. 
INHP clients repaid more  
than $200,000 in debt.
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Single Family Lending enables qualified families  
to access a mortgage through a referral to a  
local financial institution or through the INHP 
mortgage program. 

When a family is ready to apply for a mortgage, 
a mortgage loan officer helps them find mortgage 
programs for which they may qualify and that 
best suit their individual financial situation. 

The entire mortgage lending program is based  
on choice. Most often INHP clients choose one 
of the INHP Direct or Lender Referral programs 
presented to them; however, some choose to  
find a lender on their own. When an INHP family 
completes INHP’s education and counseling 
programs, they are educated consumers fully 
prepared to weigh their options and make the 
choices that are best for them.

INHP’s lending program also includes second 
mortgages designed to help families make  
emergency repairs and modifications that will  
allow them to remain in their home in comfort  
and independence. INHP has made it possible  
for families to repair sagging roofs, replace  
furnaces, build accessibility ramps, and more. 
These second loans include:

• A traditional 15-year repayable home  
improvement loan

• A zero interest emergency repair deferred  
loan with no payments for 30 years*

• A zero interest accessibility modification  
deferred loan, with no payments and  
forgivable after 15 years**

  * Repayment due upon sale or transfer of property.
** Repayment due upon sale or transfer of property 
    prior to 15-year term.

Single Family Lending

During FY2010, over  
200 families closed on  
a mortgage to purchase  
or repair their home. 

94% of families who  
received an INHP  
mortgage had incomes 
of less than 80% of  
area median income. 

INHP, in collaboration with the 
community, invested more than  
$15 million in financing for low-  
and moderate-income families to  
purchase or repair their homes.
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For INHP families, purchasing a home is not  
the end of the journey—it’s really just the  
beginning of a new journey. While INHP 
prepares and educates families for long-term, 
homeownership success, sometimes life just 
happens: a family member gets sick and needs 
medical attention, a parent loses a job, or  
something else unforeseen happens that could 
put the family’s mortgage in jeopardy. That’s  
why INHP provides continued support to help 
families sustain homeownership.

INHP’s Post-Purchase Counseling Program  
offers support to borrowers facing delinquency. 
Clients meet the post-purchase counselor  
before they actually buy their home. That way, 
they are comfortable and know who to turn  
to—and when—for help. Should families  
need assistance with financial management,  
budgeting skills, or handling emergencies  
and financial hardships at any time, INHP  
post-purchase counselors are available.

In addition, INHP is a member of the Indiana 
Foreclosure Prevention Network and is  
also a certified counseling agency of the  
U.S. Department of Housing and Urban  
Development (HUD).

Asset Preservation
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Part of INHP’s mission is to increase healthy, 
viable neighborhoods. Besides preparing 
individual homeowners to be assets in their 
community, INHP also supports neighborhoods 
directly through the community development 
industry. 

INHP provides technical assistance to many 
community development corporations (CDCs) 
and other neighborhood organizations. INHP 
is pleased to partner with the CDCs and other 
groups, who develop housing, participate  
in commercial economic development that  
enhances housing, and engage in collaborations 
that expand housing opportunities.

As a Neighborhood Stabilization Program (NSP) 
recipient, INHP worked closely with other  
recipients during FY2010 to strategize and begin 
implementing plans to impact NSP target areas. 
In FY2011, INHP will continue to educate and  
prepare the families who will be prospective 
home buyers in the NSP target areas and  
provide technical support to the NSP recipients.

Community Development
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During FY2010, INHP supported 12   
neighborhood-based CDCs:
• Concord Community Development Corporation
• Indy-east Asset Development
• King Park Area Development Corporation
• Mapleton-Fall Creek Development Corporation
• Martindale Brightwood Community  
   Development Corporation
• Near North Development Corporation
• Riley Area Development Corporation
• Southeast Neighborhood Development Inc.
• United North East Development Corporation
• United North West Area Development Corporation
• West Indianapolis Development Corporation
• Westside Community Development Corporation
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N E W  I N I T I AT I V E S

Step-By-Step Financial Planning

In January 2010, INHP completed the pilot phase of a financial  
planning program designed to introduce the “next steps” to  
families who have completed INHP’s homeownership program.  
Through the program, called “Step-By-Step Financial Planning,”  
clients meet with a certified financial planner to examine  
wealth-building tools, such as employer 401(k) programs and  
other savings programs to plan financially for the future and  
prepare to accomplish the family’s next dreams—children’s  
higher education, retirement, and more.

The program will be continued through Fiscal Year 2012, and  
plans are to accept 20 additional families into Step-By-Step  
Financial Planning during FY2011.

National Community  
Stabilization Trust (NCST)

INHP became the Administrator for the National  
Community Stabilization Trust (NCST) in the  
Indianapolis market in November 2009. The NCST  
was established in 2008 by six national nonprofit  
organizations to facilitate the transfer of foreclosed 
and abandoned properties from financial institutions 
nationwide to local housing organizations and  
developers and promote productive property  
reuse and neighborhood stability. 

The NCST model expedites the transfer of foreclosed 
and abandoned properties to approved developers 
prior to listing the properties on the open market. 
Transferring properties using NCST allows financial  
institutions to realize reduced holding costs and  
allows developers access to strategically-located  
foreclosed and abandoned properties without  
having to contend with the normal market conditions.  

As the local NCST administrator, INHP facilitates  
the dispersal of available NCST inventory lists and acts 
as the local point of contact regarding completion  
of the necessary acquisition documents. The NCST  
program allows INHP to offer its partners another 
tool to assist with strategic acquisition of foreclosed 
and abandoned properties as many of them worked 
through the acquisition phase of their Neighborhood 
Stabilization Program (NSP) projects.

During the pilot phase,  
participants in Step-By-Step  
Financial Planning increased 
their understanding of wealth 
building by 18 points in a 
60-point pre/post test.

Over seven meetings with  
a certified financial planner,  
participants (average 
household income of $40,000) 
had an average positive 
net worth change of $12,000.

Since beginning lending in 
January 2010, the CALL loan 
program has issued more than 
$1 million in loans, impacting 
more than 50 properties.  

Capital Access Liquidity Loan Program

With the start of the Neighborhood Stabilization Program (NSP)  
this past year, INHP created a new bridge loan program to assist  
NSP recipients to acquire properties and begin site improvement  
work. Through the Capital Access Liquidity Loan (CALL) program,  
INHP makes short-term loans to approved developers, allowing  
the developer to move forward quickly with strategic purchases  
and begin work that will result in safe, decent housing and,  
ultimately, a more viable neighborhood. 
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Living the Dream
Living the Dream is an effective way for sponsors  
to connect their hearts and hands to a financial  
contribution to INHP. 

Living the Dream sponsors are matched with an INHP 
family that has completed mortgage and credit  
counseling, attended classes, and has successfully  
purchased a home—utilizing the full range of INHP  
homeownership preparation services. The sponsorship 
contribution offsets INHP’s costs for programming.

Living the Dream sponsors are invited to host a Living  
the Dream Project Day at the home of the family with 
whom they are matched. The project day often is a  
“mini home makeover” during which the sponsor  
organization and its employees or other affiliates spend  
a day at the family’s home doing household projects—
such as painting, landscaping, and small repairs—while 
the family is at work and school. Often, the day is also  
an opportunity for team building among the sponsor  
organization as everyone rolls up their sleeves and 
pitches in to help.

The family returns home at the end of the day to  
meet the sponsors and be amazed by the work that  
has transformed their new house into a home.

Community Breakfast
Each year, the INHP Community Breakfast brings  
more than 450 supporters, past clients, and guests  
together to celebrate INHP’s commitment to  
Indianapolis neighborhoods and the families who 
believed in their dreams, worked hard to achieve them, 
and are on the path to long-term homeownership.

The event includes updates on INHP’s mission, a  
featured speaker, and inspiration from INHP  
homeowner families. Past featured speakers have  
included former Indianapolis Mayor Bill Hudnut  
and Federal Reserve Bank of Chicago President  
and CEO Charles Evans.

Just three years from its  
inception, INHP’s Living  
the Dream program has  
helped more than 30 INHP 
families transition their  
house into a home.

INHP 2010 ANNUAL REPORT
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I N H P  A C T I V I T I E S

General Outreach
During Fiscal Year 2010, INHP outreach ranged from 
leading homeownership informational programs to 
staffing INHP information booths at many partner  
and community events. INHP often is requested  
to participate in community events and selects  
opportunities that tie in with our mission and  
prospective homeowners. 

Outreach opportunities during Fiscal Year 2010  
included: the Chase 500 Kid’s Day, Coleman  
Academy’s Back-to-School night, Shalom Health  
Care Center’s Back-to-School and Health Celebration, 
Martin University’s Hoosiers Helping Hoosiers event, 
and many other events.

Large-scale Outreach
INHP launched a new format for a large-scale outreach event with the 2009  
Homeownership Fair Block Party. The outdoor event—held in the parking lot of  
the INHP Homeownership Center at Glendale—featured exhibitors from area  
businesses, as well as INHP partners and homeownership resources; kids’ games, 
free refreshments, and live, local entertainment; and free one-on-one credit  
assessments with INHP professionals, as well as an on-site Money Management  
class. The event was designed to provide information and resources to prospective 
homeowners, as well as promote the new INHP Homeownership Center.

INHP also aligned, for the second year in a row, with Radio One’s annual  
Women’s Empowerment Series, serving as the title sponsor. More than 3,500  
guests attend the event, and as title sponsor, INHP was able to draw a large  
crowd to its information area, plus host a discussion panel on homeownership  
on the main stage of the Murat Theatre—maximizing the promotion of INHP  
programs and services.



Assets

Current Assets
Cash and investments...........................$3,277,230 	
Contributions receivable........................$425,625 	
Loans receivable, net..................................$777,915 	
Assets for which use is  
restricted or designated.....................$16,621,764 	

Noncurrent Assets
Loans receivable, net..........................$12,424,808 	
Property and equipment, net............ $1,094,178 	
Real estate owned.......................................$159,520 	
Other..................................................................$363,865 	

Total assets...............................$35,144,905

Liabilities

Current Liabilities
Accounts payable and  
accrued expenses.......................................$667,092 		
Notes payable................................................ $535,319 		

Noncurrent Liabilities
Notes payable.............................................$7,300,271

Total liabilities.........................$8,502,682 	
Net Assets................................... $26,642,223 	

Total liabilities & net assets.......$35,144,905 

2010 Summary Financial Statements

Revenue and Support
Contributions............................................$6,684,523 	
Government Grants - Federal.............$543,409 	
Interest Income............................................$1,150,130 	
Other..................................................................$276,063
 
Total revenue & support......$8,654,125 

Expenses
Program Costs..........................................$6,867,962 	
Support Services..................................... $1,600,564
 
Total Expenses...........................$8,468,526 

Income from Operations..................$185,599 
 

 

	18.9% Support Services

	81.1% Program Costs
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Derrick Burks
Managing Partner
Ernst & Young

David Champ
Vice President
State Farm Insurance

Bernice A.N. Corley
Minority Counsel for the 
Senate Democratic Caucus
Indiana State Senate

Roland Dorson
President
Greater Indianapolis 
Chamber of Commerce

Dr. Henry Dunn
Chancellor
Ivy Tech Community College

John Gallina
Vice President of Finance
WellPoint, Inc.

Jay Geshay
Senior Vice President, Community 
Planning & Strategic Initiatives
United Way of Central Indiana

Keith Harding
President
Ryan Consulting Group

ADVISORY BOARD

David Brenton
David Brenton’s Team
Re/Max Select Realtors

Ramon Eulacio
IPL

Margaret Harter
National Bank of Indianapolis

Dan Hodgkins
Community Health Network

Greg Reiley
First Internet Bank

Brady Young
Flagstar Bank

Gary Hentschel
President of Central Indiana District
KeyBank

Jerry Koors
Vice President
National City Mortgage

Carey Lykins
President and CEO
Citizens Energy Group

Merrill Matlock
Senior Vice President
M&I Bank

Mike Newbold
Regional President
Huntington Bank

Will Pritchard
Principal - Development
Development Concepts, Inc.

Randy Reichmann
President, Indianapolis Region
Old National Bank

Rebecca Richardson
Partner
Baker & Daniels

David Sease
Partner
Sease, Gerig & Associates

Al Smith
President, Central Indiana
JP Morgan Chase & Co.

Dennis Southerland
Senior Vice President
Cripe Engineers & Architects

Mark Stewart
President
Southeast Neighborhood 
Development (SEND)

Stephen Sullivan
Chief Executive Officer
Metropolitan Indianapolis  
Board of Realtors® (MIBOR)

Robert Welch
Executive Vice President, 
Corporate Finance
City Securities Corporation

Olgen Williams
Deputy Mayor
City of Indianapolis

Moira Carlstedt
President
Indianapolis Neighborhood 
Housing Partnership

INHP Board of Directors
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More than $2,000,000
Lilly Endowment Inc. 

$100,000 to $1,999,999
City of Indianapolis
Housing Partnership Network
US Department of Housing  
   and Urban Development

$50,000 to $99,999
JP Morgan Chase of Central Indiana
M&I Bank

$25,000 to $49,000
Richard M. Fairbanks Foundation 
State Farm Insurance Companies

$10,000 to $24,999
Citizens Energy Group
Huntington Bank
Indiana Department of Workforce  
    Development
KeyBank
Metropolitan Indianapolis Board  
    of REALTORS
Old National Bank Foundation 
REALTOR Community Investment Initiative

$5,000 to $9,999
Fifth Third Bank
First Internet Bank
Flagstar Bank
Local Initiative Support Corporation
Nationwide Mutual Insurance Company
Nicholas H. Noyes, Jr. Memorial Foundation
PNC
ProLiance Energy, LLC
REI Investments
Veros Partners

$1,000 to 4,999
Ms. Barbara J. Armbruster
Barnes & Thornburg
BKD, LLP
Bose McKinney & Evans LLP
Derrick and Celeste Burks
Bill and Moira Carlstedt
Brad Chambers
David Champ
Charles Schwab & Co.
Citimark Management Co., Inc.
Davis Building Group
Mr. Roland M. Dorson
Mr. John Gallina
Joe and Emily Huntzinger
Ice Miller
IKON Office Solutions
Ms. Mary K. Lisher
Mr. and Mrs. Merrill Matlock
Mays Chemical Company, Inc
Mr. and Mrs. Greg Pastor
Pepper Construction Company of Indiana
Regions
Randy Reichmann
Todd and Linda Sears
Susan and Greg Springirth
Wells Fargo Housing Foundation
Ms. Ruth Wooden

$500 to $999
Ms. Bebe Courtney
Ms. Patricia Gamble-Moore
Gregory Home Inspections, Inc.
Mr. Keith Harding
Mr. Gary Hentschel
Mrs. Morgan M. Hoover
Indiana Farm Bureau Insurance
Kincaid Realtors, LLC

Kenneth and Rebecca Klabunde
Michael W. Newbold
Mr. and Mrs. Kenneth Pologruto
Gale Pomper
Mr. Greg and Fran Reiley
Ms. Rebecca A. Richardson
Mr. and Mrs. James Robertson
Mr. David and Donna Sease
Mr. and Mrs. Al Smith
Cathy and Dennis Southerland
Mr. and Mrs. Stephen Sullivan
Ms. Deb Wright

$1 to $499
Mr. Michael J. Alley
Anonymous
Cynthia Armstrong
Adam Atkison
Kendal J. Bennett
Beatrice Beverly
Blakley Consulting Group
BOS Community Development Corp.
Mr. and Mrs. Darryl Bowles
Senator Billie J. Breaux
Gloria Burdette
Steve and Stephanie Byrne
Central Indiana Community Foundation
Century 21 Scheetz Co., Inc.
CICOA Aging & In-Home Solutions
CMW Inc.
Coalition for Homelessness Interv. & Prev.
Cogent Media Group, Inc.
Community Action of Greater Indianapolis
Community Reinvestment Foundation, Inc.
Community Solutions
Ms. Bernice A. Corley
Laura Cowman
Mr. Francisco DeAnda

Kara DeArman
Development Concepts, Inc.
Mrs. Norma Duncan
Hank Dunn
Dury Enterprises, Inc.
Ms. Palak Effinger
Tamara Ellis
Alan Epstein
Nan Evanega
Mr. Rob Evans
Executive Women International
Finance Center Federal Credit Union
Ms. Michelle A. Foley
David and Shannon Forsell
Angela Gainer
Garcia Construction Group, Inc.
Gauthier & Kimmerling LLC
Jay Geshay
The Giles Agency
Mr. and Mrs. Joseph W. Glaser
Goodsearch.com
Robert T. Grand
Katrina Green and Children
Habitat for Humanity
John Hall
August M. Hardee II
Harding Poorman Group, Inc.
Christina Harrell
Montrial Harrell
Harrington Wealth Management
Margaret Harter
Dr. and Mrs. Samuel M. Hazlett, III
Herman & Kittle Properties, Inc.
Historic Landmarks Foundation of Indiana
Mr. and Ms. Steven Holland
Ms. Sherry L. Hopkins
Toni C. Hopson
Ms. Kelly Hubbard

Fiscal Year 2010 Grants and Contributions
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INHP invites you to join us in making a difference in the lives of working  

families in Indianapolis. Visit us at www.inhp.org or call 317.610.HOME (4663)  

to learn about opportunities to donate and support our mission. Thank you.

Mr. and Mrs. Kelvin and Bridgett Hudson
Ms. Lawayne Hunter
Donald Huntzinger
Bonita Hurt
HVAF (Healing Veterans and Families  
    of Indiana)
IACED
Indiana Housing and Community 
    Development Authority
Indianapolis Downtown, Inc.
Indianapolis Economic Development Inc
Indianapolis Housing Agency
Indianapolis Star
Interfaith Hospitality Network
IUPUI
Ivy Tech Community College
Karen Johnson
Kellie Johnson
Ms. Karla Jones
Laurie Jones
Sharyn and Kevin Jones
Kite Realty Group
Debra Kish
Gregg Koors
Mr. David Kosene
Kosene & Kosene Development Co., Inc.
Kroger Company
La Plaza, Inc.
Lake City Bank
Christine Laker
Jessica A. Largent
Mr. V. Samuel Laurin
Ms. Robin Lawrence
Ms. Sherry Loller
Mr. and Mrs. Carey Lykins
Lauren Mahan
Ms. Shay Mays
Odell McGraw

Mind’s Eye Company
Moody Nolan, Inc.
Benjamin T. Moore
William and M. Moreau
June Moss
Denise Murray
Brittney Murrell
National Bank of Indianapolis
Nina Mason Pulliam Charitable Trust
Old National Bank
Our 2012 SB, Inc.
DeLois Owens
Manoj Pandya
Sujal Pandya
Ms. Candice J. Paulus
Mr. Gregory Pemberton
Brittany Perry
Mario Perry
Plum Creek Landscape
Mr. Will Pritchard
Mr. Chris A. Ragland
Riley Area Development Corporation
RJE Business Interiors
Ms. Janai Roberts
James J. Robertson
Stacie Rosenthal
Daisy Ross
Schmidt Associates Inc.
Andrew Scott
Ms. Debra K. Scott
Ms. Jennifer Scott
Sease Gerig & Associates
Ms. Carol Seimetz
Anne K. Shane
Rev. Dr. Landrum E. Shields
Mr. Dennis M. Sponsel
The Sterlyn Group
Mr. Mark Stewart

Robert Sutton
Mr. Scott Thiems
Constance Y. Thompson
Benitta Thornton
Jordan Tribble
Kylie Turner
United Northeast Community Dev. Co
United Northwest Area Dev. Corp.
United Way of Central Indiana
WellPoint, Inc.
Scott Wenclewicz
Westport Homes
Westside Community Dev. Corp.
Olgen and Mary Williams
Tom and Amy Wiser
Cari Witherspoon
Ms. Debra Wolfarth
Larry Wooden
Ms. Vickie Woodruff
Mr. and Mrs. Edward Wooton
Mr. H. Allen Wright & Dr. Alison K. Wright
Ms. LaShonda Young
Mr. and Mrs. Gene Zink, Jr.

Gifts In Kind
Barbara J. Armbruster
Baker & Daniels
Shelly Barkat
Blakley Consulting Group
J. N. Broaden
Matthew Brown
Moira Carlstedt
Citimark Management Co., Inc.
Citizens Energy Group
Cogent Media Group, Inc.
Conner Prairie
Conrad Indianapolis
Kaloma K. Davis

DeAndra Edmond
Eiteljorg Museum of American Indians  
    and Western Art
Electronic Strategies, Inc.
Entercom Indianapolis
Tod Esquivel
Nan Evanega
Global Knowledge
Darlene Greer
Huntington Bank
Joseph Huntzinger
Ice Miller
Indiana Pacers
IntoSalsa
Patricia Jordan
LA Fitness
Geneva Littlejohn
Lowes Home Improvement
M&I Bank
MultiMedia
My Car Doc
Osborn Hiner & Lisher P.C.
Publicis Indianapolis
Quattrucci & Company
Red Spoon Photography
Erin Robertson
Sue Springirth
The Sterlyn Group
Cheryl Strode-Gregory
TechSoup.org
Teresa Thompson
University Place Hotel
Veolia Water
Veros Partners
Robert Warren
Madeline Wooden
Edward Wooton
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